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Rensselaer Plateau Working 
Forest Initiative 

Partners 



Thank You 

Sarah Wells 
 
Jay Rasku 
 
Leigh Youngblood 
 

For being our mentors. 
 
 

Presenter
Presentation Notes
Presentation in Well, ME, Nov 2011. Visit to RP in spring & summer 2012





2012 - 2013 

Presenter
Presentation Notes
Mostly directed individual outreach to landowners. Talk about landowners who were not interested. 



2014 (FY16) 



COLD 
HOLLOW 

WOODLOTS 

You only.... 
 See what you know 
 Love what you see 
 Protect what you love 



Woodlot Program Essentials 
 

Engaging landowners with contiguous or 
nearly contiguous forested properties  

Coalescing Interest 
 

Focusing diverse management activities 
on a landscape scale 

Tell the Story 
  

Peer-to-Peer collaborations 
Trust Building 

 
Quarterly Gatherings 

Sustained Engagement 
 

Fostering a greater commitment to 
permanent conservation of a shared 

landscape....accelerating the Pace of 
Conservation and Impact of 

Stewardship 
 



Conservation                      Piolet Project:                           Phase 2: 
Easements                             4 Properties                     1 Anchor Parcel 
                                                      650 Acres                            1,100 Acres  



www.coldhollowtocanada.org 



Discussion 
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